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This worksheet supports the second module of the Brilliance
Incubator program. Use it to apply what you learned to make
networking more effective for you.

Step 1 – Create a Goal

Circle your goals for upcoming networking events: 

What types of people are you trying to meet? (List industries, gender, 
positions, job titles, etc.)

What places and events do you believe you would find these people? 

Who do you already know that may know some of these people or 
resources that you could ask to refer you to them? 

New Clients Referral Sources Speaking Gigs Finding a Resource (venues, admin, designer, etc)

Partner for a Program or Workshop Connections (at a specific company or industry)

Other:
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ACTION: CALL THEM RIGHT NOW  

How will you recognize a good lead at your next event?

What are some ways you can help people, beyond the scope of your 
business? (Connecting people, recipes, travel suggestions….)

What are some places you already go, things you already participate in, 
that you can now turn into a networking opportunity? 

List 5 people you “forgot” to follow up with in the past 6 months:
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ACTION: PRACTICE USING YOUR BRILLIANCE IN NETWORKING

What are you BRILLIANCE at?

If you waived a magic wand, and you could use that amazing brilliance of 
yours to network, what would you do?  GO CRAZY this is MAGIC LAND!

Below, write the date of the next networking event that aligns with your 
goals and strategies on the previous page and where you will practice 
using your brilliance: 

Now, how can you translate that from magic land, to “real life”?  What can 
you do that embellishes your brilliance in networking?
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How to network via LinkedIn:

Step 1: Look up the title or industry of your ideal contacts
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How to network via LinkedIn:

Step 2: Consider filtering by geography.  From the list of results, 
you will see if a person is already in your network (you will see 
the Message button) or, whether they are outside your network, 
and then you may want to connect.
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How to network via Meetup:

Step 1: type in the industry or title of your ideal contacts, just like 
with LinkedIn.
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How to network via Meetup:

Step 2: You will find groups that match.  Click on the group, and 
then, click on the area that shows the number of members. 
(Sometimes they are referred to with a creative name, other than 
“members” as in the screenshot below.)
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How to network via Meetup:

Step 3:  Now you will see the list of members, and you can scroll 
through and if one seems interesting, you can click on their name.

8



9Copyright 2015-2016 Heather Markel, BullBuster Business Coaching.  May not be sold, copied or distributed.  
www.BullToBrilliance.com

How to network via Meetup:

Step 4: When you click on someone’s name, you can send them a 
private message to see if they want to connect via email, phone, 
etc.
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Resource Round-Up:

Some ideas for a CRM system to use:
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www.lessanoyingcrm.com

www.highrisehq.com

www.contractually.com
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Use this page to note down any main “A-ha’s”
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